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Franchise guru

By ROSAMARIA MANCINI

he vear he graduated lrom a

Virginia law schoal, Harold

Eestenbaum walked the

streots of Manhattan hunting
for a Job at a law firm. His hard-nosed,
r-vour-face tactle worked because a
city lirm hired him, although he soon
set out on his own as a solo practition
or apeclalizing In franchise Lo

Pwenty yvears later, that Garden
Clty Tranchise v business was booim:-
ing and Kestenbaum dechded It was
thme ance again to joln a Mnn

T bl mo e 10 ghve my pract ke 1o
arkl my cllents were alvways asking
me who was going to take over when |
retire,” sakl Kestenbaum, 53."My
practbee wias getting so big and | need
el help, | just new e was time.”

Afver welghing his options, Inclhud
ing a move into Garden Clty-based
Mixon Peabody, Kestenbaum sald he
found the “right Mt” at Unlondale
based Farrell Fritz In September, he
alletally _:|-.Hr'|1-|,l | 0rg Ialamd's third
largest law flrm, which was pleased to recelve his
franchislng expertise and cllent base.

"His practice of representing franchisors brings
more business to the fiem because his clients have
ather needs such as real LA, Tax, labar and &m
plovmeent,” sakd Charles Strain, Farrell Fritz's manag
ing partner. “He assists In our goal of strengthening
thee e

Farrell Fritz s grooming a stafl of attornevs 1o
work along shde Kestenbawm

*It's (ranchise low) the one and only thing | spe
clallze in.” sakd Kestenbaum, whose lengthy client list
ncludes some of the largest franchise compantes such
as Mathan's Famous, Ranch 1, Lemon Tree, New
World Colles and Wall Street Deli

His client's swear by him Mare Shuman, president
of Svosset-based Garage Tek, a garage organizatlon

THE RIGHT
FIT

After 20
yaars as a
hi ghty suic-
cessful solo
prachiticner,
Harold

Kost anbaum
dacided o
jodn Farrall
Fritz, Long
Isdand's
third largest
laovwr Biren.

[ranchiser, sald Kestenbaum s “the pre
miber franchise attorney.”

“It"s his sole focus, he's on the cutting edge and he's
well known within the Industry,” Shuman sabd

The Industry, Kestepbaum sald, b thriving because
people are looking for less risky Investments and
many are turning to franchising

A s iy al }'!.um'hlm-ni:lp:mn ur be=s oo (o fhat
between 25 and 30 percent of new lranchise owrsers
are Investors who've trimmed thelr stock market
holdings

“For the franchisor, It's a great vehicle ta grow a
business using someons else's money,” Kestenbaum
anlil

Shuman agresd, adding that Garage Tek, which be
came a [ranchiser in March 2001, now has 48 [ran
chizees In 29 states, [ts franchises sell for $50, 000



